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| am o lifelong resident of Skagit Valley, with strong
roots in the North West and growing up os a “Daughter of
the Pioneers” (Yes, that is a real thing..), with a family
history that extends bock to the 1800s through the Lewis
and Clark expedition.

I've learned amazing virtues like o strong work ethic and
that my word and o good handshake are my bonds. Both
values were learned from a lineage of Alaskan fishermen
and many years of fishing the waters of Alaska myself.

| am far more than just o pecple person. | am passionate

obout people. | wont to hear ond share your life story..

helping you in any way | can. Especially in the pursuit of
your next home!

| would love the spportunity to help you with the sale of
or purchase of your current or next home. Give me a call
and | would be happy to answer any questions you have.
My trusted team and |, with the help of local well-vetted
controctors, inspectors, and lenders, will do our level
best to help you find the perfect place to call hame.

| service Skagit, Island, Whatcom, and Snohomish
Counties, but | am connected to a wide network of agents
that | can access if you need a home in o different area.

_D_ www.sagersells.com

m DiAnn@SagerSells.com

o www.facebook.com/SagerSells/

@diannsagerrealestate

@ @saygrrrr

m @diannsager




To actin good faith at all times, placing your
interests above all others. adhering to your
instructions, keeping open communication and
keeping your personal information strictly
confidential. | will guide and support you through
the home buying process.
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30%

COMPENSATION
PER TRANSACTION

Real Estate Brokers are independent contractors that work strictly for

commissions that are paid at the closing of a sale.
Typically, the seller offers the buyers broker a commission that is paid out of ==«
their net proceeds at the closing and recording of the sale.

home. |

Buyers 'technically’ pay the broker commission by paying the sale price of the f‘ |
|

| Ili
| will have you sign a buyers agency agreement that will allow me to
represent you and if necessary, negotiate with the seller for my
compensation to be paid of of the seller's proceeds. _
Above is a break down of where my compensation goes after the sale closes.
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Wha, 4 & Buger-ClientT

In a real estate transaction, my buver-clients are entitled to a higher level of
service than buver-customers. This means that vour buver's representative
is expected to exercise discretion when acting on vour behalf, including
adhering to a verv specific responsibilities, obligations and high standards of
zood faith and lovalty.

THINGS | WILL DO FOR YOU rI
Pay full attention to YOUR needs |
Give vou the most vital information on available homes
Keep vou aware of changes in the real estate market
Arrange a tour of areas. and key points of interest
Check applicable zoning and building restrictions
Disclose all known facts about properties I show you
Collect pertinent data on values, taxes, utility costs, etc.
Point out strengths and weaknesses of all properties you
choose to view
Explain forms, contracts, escrow and settlement
procedures
Discuss loan qualification and processing

As of January I1st 2024

Buyers agents are required to

have a Buyers Brokerage Services

Agreement signed

prior to providing Real Estate

Services.
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| earn my living selling real estate. | receive no wage or salary. outside of real
estate. | am paid a commission at the closing of your home purchase.
All expenses are paid solely by me in advance. The commission reimburses me
for my time and expenses.

MY BUSINESS PHILOSOPHY | P R
To provide you, my clients with friendly - ;*m “";t . R
knowledgeable comfortable service. - STaNE "If.fﬁé 3&{' 2]
While you are looking for a home o di iﬁi‘}i’ »

| strive to provide a level of service so ' ﬁ;é‘“ i 'f,“ﬁ |
great that it will make you proud to say ﬁ; : v:#
"DiAnn Sager is my Realtor!" g £ = }

In return, | ask you to agree to the following:

Work with me as your dedicated Realtor

Contact me about any properties that you see or that are
brought to your attention including FSBO and Builder Direct
properties

Tell the host of an open house that you are working with me

If any other agent offers information on a home that may be of
interest to you please ask them to pass the information on to me.
Do not negotiate with out me present

Let me know the moment a concern arises. Allowing me to
answer any questions that come up

The highest compliment you can give me is to recommend my
services to your family and friends

Thank you for allowing me lo serve you
{';JTJ in your home buying process
o







sl Arinoy iy ACL e

.’?"




CONNECT YOU WITH THE PERFECT HOME

Your agent often has access to information aboul homes going on the markel
before the public. They can also arrange open houses and tours of homes that
match your criteria.

NEIGHBORHOOD KNOWLEDGE

Your agent will be able to offer insightful details about the neighborhoods vou are
considering.

ATTENTION TO DETAIL

The process of buving a home requires a good deal of paperwork. Your real estate
agenl will help yvou fill out all documents and get them submitted properly.

PROFESSIONAL NEGOTIATOR

Agents deal with many difficult conversations that need to happen. They will also help vou
submit a strong offer and negotiate with the seller on vour hehalf.

EXPERT GUIDE

Your Realtor is here to help vou with any guestions vou have along the way. They
offer an objective opinion when vou're analyzing the features vou're looking for.
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A pre-approval is a preliminary
evaluation conducted by the lender to
show that the buyer has the funds to
purchase up to a certain amount. This
is extremely helpful when you find a
home you're ready to put an offer on.

An agreement between a buyer and a
seller to purchase a piece of real
estate. This is sometimes referred to
as a sales contract.

When an offer is accepted by the
seller, but there are certain
conditions that must be met before
the sale is final.

The fees that are paid at the end of
the purchase by either the buyer,
seller or both. These include taxes,
insurance and lender expenses.

Also known as "good faith" money, this
is money put up by the buyer into a
non-interest bearing escrow account.
This action shows the buyer is serious
about purchasing the home.

09

A title search proves that the property
is, in fact, owned by the seller. You
can also purchase title insurance to
make that no issues that arise later.

The appraisal is the value given to a
property based on comparable
properties that have recently sold.
This is typically required by the lender
in order to decide if the requested
loan amount is in alignment with the
value of the property.

An inspection is a professional
examination of the property's
condition. You will find a page in this
booklet of well vetted inspectors to
chose from.

All seller's are required to fill out a
property disclosure stating what they
know about the property - good or bad.

This is the final step of your real estate
transaction. At closing the funds from
the buyer are provided to the seller and
the transaction is recorded at the
county. The buyer then receives the
keys. This process typically takes an
hour.



Finding two circles is doable,
finding all three is not as realistic.

Features

. Water view =
. Granite Location
Countertops

* Primary on Main - Anacortes

. Acreage *  Burlington Hill
Garage/Shop . Conway
s Bow

Mount Vernon
Bellingham
LaConner

ie...you can find a home with the price range that you want in the neighborhood you desire, but may
not find it has the view you are looking for...

Your agent will do her best to help you meet all of your criteria.
Commonly you will sacrifice one of them to find

two of the three to meet your needs.



Inpporionty Timelines

"Day Zero" - Date of Mutual Acceptance of the Purchase and Sale Agreement.
"Day One" - Begins all Timelines.

"Day Two & Three" - By this date, Buyer must have delivered Earnest Money to
Buyer's Broker or Closing Agent.

"Day 5"- By this date, Buyer must have made formal application for financing. Any
changes to lender or loan type after this date require Seller's written consent.

"Day 10" - By this date, Buyer must have completed the Home Inspection as
delivered a written response to Seller. (This date is dependent on how many days
you and your agent have decided usually 5-10).

"Day 21" -On this date, if Buyer has not previously waived the financing
contingency, Seller can deliver a right to Terminate Notice to Buyer giving the
Buyer (3) days to waive the financing or Seller has the right to deliver a
Termination Notice.

**Provide Home insurance to lender.

Walk through day: Within (5) days prior to transfer of possession - Buyer's "final
walk-through per Form 22D".

Signing day: Signing at Escrow - Buyer and Seller are advised to BE IN TOWN and
keep some free space on your calendar to sign closing documents. ** If either
party will be out of town escrow will need to arrange a mobile notary (there is
usually additional cost associated with Mobile Notary).

Transfer all Utilities: On 22K of the contract you should find all of the names and
numbers of the utility companies. ** Call and transfer all utilities in your name
before they are shut off by seller to eliminate additional charges.

Closing day: "Closing and Possession" - After signings are done, funds have been
released and recorded at the county, Buyer takes possession of the home by 9pm

unless an earlier time is agreed upon by the Seller.
Celetrrofe!
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Use this roadmap as a quick overview of the buying process.

If you have any questions, please reach out to your Realtor!
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CHOOSE AN AGENT ESTABLISH YOURSELF WITH START YOUR HOME  :

SEARCH :

Find a great agent that A LENDER AND SUBMIT :
you're comfortable FINANCIALS Research neighborhoods,

working with Determine what you can school districts, flood

afford, get a credit check zones etc... :

and pre-approved for a loan

"
(]
o
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: APPRAISAL /INSURANCE INSPECTION MAKE YOUR OFFER
: Hawve your chosen lender Set up an inspection Make an offer and
: schedule appraisal and with your agent and negotiate with seller
: provide Homeowners plan to attend. It to mutual agreement
! insurance information to usually takes 2.5 hours
: lender
SCHEDULE SIGNING AT SCHEDULE MOVE CLOSING
ESCROW & CHANGE UTILITIES Call and set up your Schedule with your
Call utility companies and have moving date with agent to gelkeys
service changed into your name. MOVErs and celebrate!

Schedule time for signing and

provide any monies needed for
cosing to escrow







EMPLOYMENT:
ADDRESSES FOR TWO (2) FULL YEARS
GROSS MONTHLY INCOME
W-2'S , IF APPLICABLE

PROOF OF PENSIONS, REITREMENT DISABILITY OR SOCIAL
SECURITY

PROOF OF INCOME FROM RENTALS, INVESTMENTS, ETC.
PROOF OF CHILF SUPPORT OR ALIMONY PAID/RECEIVED
YEAR TO DATE PAY STUBS

IF SELF EMPLOYED:
« TWO-YEAR 1040 TAX RETURNS
« CURRENT PROFIT AND LOSS

CREDITORS:
» Each Creditor's name, address, type of account and address
» Account numbers
* Monthly Payments and approximate balances
* Amount of childcare expenses
BANKING:
» Names and addresses of savings institutions
» Account Numbers for all accounts
» Type of accounts and present balances
MISCELLANEOUS:
List of assets in stocks, bonds real estate

Life insurance cash value (documented if used as cash down payment)
If selling a home, copy of the sales contract

Social security numbers for all parties involved in loan
Veterans-Certificate of Eligibility & DD-214
Check to pay application fee



DAVID ELL/ THERESA SUNDANCE
CMG HOME LOANS

TSUNDANCE@CMGHOMELOANS.COM

MICHELLE BORLIN

MORTGAGE LOAN ORIGINATOR
WECU - CREDIT UNION
(253)882-7573

MICHAEL DORMER

HALYCON HOME LOANS-PRINCIPAL BROKER
(425) 215-1111
MICHAEL@HALCYONHOMELOANS.COM

SAMANTHA COLWELL
EDGE HOME FINANCE- LOAN OFFICER
(360) 961-5255

WWW.SAMANTHACOLWELL.COM
SAMANTHA.COLWELL@EDGEHOMEFINANCE.COM

ANDRYA CORRAL
ACADEMY MORTGAGE
360-293-0044
ANDRYA.CORRAL@ACADEMYMORTGAGE
.COM

BRANDON WILLIAMS

BRANCH MANAGER, (RESIDENTIAL)
(425) 750-1278
BRANDON@HOMEBRIDGE.COM

SAMI ROWE-TILLINGHAST
SPECIALIZES IN VA LENDING
MOVEMENT MORTGAGE

(919) 414-5811
SAMI.RT@SAMISGOTYOUR6.COM

KIMBERLY LYNN DIANE WALKER
\ FAIRWAY MORTGAGE CROSSCOUNTRY MORTGAGE
V L ) PRINCIPAL BROKER (360) 7T70-3834
N
\ (360)217-8260 DIANE.WALKER@MYCCMORTGAGE.COM

KLYNNTEAM@FAIRWAYMC.COM






THE LESS ACTIVITY THE BETTER!

4 ey

1.) DO JOIN A CREDIT WATCH PROGRAM

2.) DO STAY CURRENT ON EXISTING ACCOUNTS
5.) DO CONTINUE TO USE YOUR CREDIT AS NORMAL
4.) DO CALL YOUR LENDER if you receive

something in the mail from a creditor or collection

agency




We will start touring homes

and weigh all the positive
and negative aspects of
each one.

When you find THE house,
your next step will be to
make and offer and go

through any negotiations.

* Take photos with your phone while visiting each house.

Organize the photos at home with the address of the property
and a note pad so you can remember details later.

* Focus on the things you can't change like the neighborhood,
lot or size of bedrooms.

* Test things as you walk through the home. Open and close
windows, turn faucets on and flush teoilets to make sure
everything is in working order. Your agent will bring to your
attention things that they see as potential troublesome areas






always a good idea to add an Inspection contingency
into your offer stating that you have a certain amount of time
to have the property inspected. This gives you the right to
back out of the agreement if you and the seller can't agree on

repairs and protects your Earnest money. You the huyer own

the Inspection.




CALEB POSEY
SOUND TO MOUNTAIN HOME
INSPECTIONS LLC.

(425) 239-6393
STMHOMEINSPETIONS@YAHOO.COM
SERVING: WHATCOM, SKAGIT, ISLAND &
SNOHOMISH COUNTIES

KEITH SCHENK & JEFF ERNST
CERTIFIED HOME AND
COMMERCIAL INSPECTORS
(360) 770-2891
KEITH@INSPECTORS4U.COM
SERVING: SKAGIT, WHATCOM &
SNOHOMISH COUNTIES




oot rsppectian checklisly unelude

Wiring: Wires without wire nuts, open junction boxes
Plumbing: Low water pressure, water stains on ceilings
Roof leaks: lifted shingles, moss growth, wear and tear
Bad Gutters: Clogged gutters, basement dampness
Foundation Flaws: cracks, sticking doors and windows

Poor Maintenance: Chipped paint, worn shingles, cracked driveway

All of these problems can be easily fixed with the right contractor and shouldn't be deal breakers.

However, if any of the fol!owing problems are flqgged in the report, you might

want to have a talk with your Real Estate Agent to negotiate repairs on the following.

Roof Replacement: The average cost of a roof replacement is $17,000 -30,000.

Flood Zone: Use FEMA's flood maps to determine if the home is at risk and the cost of Flood
insurance.

Major Foundation Issues: Rodent, Pest, Water Intrusion, and bugs are potential problems.
They don't have to be deal breakers, but need to be negotiated and repaired.

Old Electrical Panel: Knob and Tube or Zinsco types of panel almost always need to be replaced,
a process that can get costly, decide if it is something to negotiate repairs for or have it replaced
after purchase.

These are some of the most expensive repairs and conditions you will come across while house
hunting. If any of these pop up during the course of your home inspection, be sure to consult with
your real estate agent to see if the sellers can be convinced to repair the issues.

For certain issues outside the home, such as flood zones, talk to your lender to
find out if the additional cost of Flood Insurance will affect your lean .

DON'T HAVE “ANALYSIS PARALYSIS" OR LET POTENTIAL PITFALLS DETER YOU FROM
MAKING AN OFFER ON THE HOME OF YOUR DREAMS, TRUST YOUR AGENT TO ASSIST
YOU IN YOUR FINDINGS AND HELP NEGOTIATE A GOOD OUTCOME.
AS LONG AS YOU USE A CHECKLIST WHEN BUYING A HOME, AND HEED THE FINDINGS OF YOUR INSPECTOR,
AND YOUR AGENT, YOU WILL BE ABLE TO MAKE A POSITIVE, FULLY INFORMED DECISION TOWARD YOUR FUTURE




TITLE INSURANCE IS A POLICY THAT PROTECTS AGAINST FINANCIAL LOSS STEMMING FROM
PROBLEMS FOUND IN A PROPERTY’S TITLE OR LEGAL OWNERSHIP.

Think of it this way: As the buyer, how do you know the seller really owns the property?

How can you be sure there are no liens, such as unpaid taxes, lawsuits, or undisclosed
heirs who might claim ownership?? The answer lies in the title search.

A good title search generally turns up these types of issues, and a title insurance policy
will protect you should they arise during your ownership.
Your real estate agent can answer your questions on title insurance and direct you to a title
company. At the same time, it’s good to understand some of the basics regarding title.
= Two types of Policies: A Lender’s policy protects the lender, and an Owner’s policy protects you the homeowner.

Lender Title Insurance: This insurance protects the lender who technically owns the home until you pay off the
mortgage. You will pay a one time premium at closing,
which protects the lender for up to the full amount of the loan as long as you have the
mortgage.

Owner Title Insurance: This policy protects you. Your possibly thinking: "l bought title
insurance for the lender, and a search showed the property title was free and clear of any
problems. Why would | need an owner’s policy? It seems like a waste of money. The answer
is that no title search is perfect. With out an owners policy, someone could show up
on your doorstep one day and say, “Hey this is my house. The person who sold it to you
never got the proper signatures from my deceased relative, and according to this estate, |
own the place.”

Your owners policy covers you for any losses in this case.
Speak to your agent about your protection policy during the Escrow process.

s
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ESCROW IS AN ARRANGEMENT IN WHICH ANEUTRAL THIRD PARTY HOLDS ONTO FUNDS AND KEY
DOCUMENTS INVOLVED IN A HOME SALE, AND THEN DISTRIBUTES THEM ACCORDING TO THE
AGREEMENT BETWEEN THE BUYERS AND SELLERS.

THE ESCROW PERIOD BEGIN WHEN A SELLER ACCEPTS A BUYER'S OFFER, AND ENDS AT THE
CLOSING TABLE.

HAVE YOUR EARNEST DEPOSIT MONEY IN AN EASILY ACCESSIBLE ACCOUNT WHEN HOME SHOPPING.
THIS WILL ENABLE YOU TO MOVE FAST ON AN OFFER IF YOU FIND YOUR PERFECT PLACE.
PURCHASING A HOUSE ISN’T LIKE BUYING SHOES; THERE'S ALOT OF MONEY INVOLVED, A LOT OF
STEPS TO MANAGE, AND A LOT AT STAKE. SO THE BUYER AND SELLERS DON'T EXCHANGE MONEY
AND DOCUMENTS DIRECTLY WITH ONE ANOTHER. IT IS ALL DONE THROUGH THE ESCROW ACCOUNT.

ESCROW ENSURES ACCOUNTABILITY. BUYERS WANT TO BE SURE ALL CONTINGENCIES ARE MET
(INSPECTIONS, TITLE REPORT, SECURED MORTGAGE, ETC.) BEFORE THE SELLERS CASH ANY CHECKS.
SELLERS WANT TO MAKE SURE THEY RECEIVE FUNDS BEFORE THEY HAND OVER THE DEED.

WHAT HAPPENS DURING ESCROW?
AN ESCROW ACCOUNT OPENS UP WITH BUYERS PUT DOWN EARNEST MONEY TO SHOW THE SELLERS
THAT THEY'RE SERIOUS ABOUT BUYING THE HOME. AN ESCROW OFFICER- USUALLY SOMEONE
WITHIN A TITLE COMPANY—IS ASSIGNED TO THE ACCOUNT.

AN ESCROW OFFICER, OR SETTLEMENT AGENT, DOES THE FOLLOWING:

B HOLDS FUNDS AND DOCUMENTS.

B PROCESSES AND FACILITATES THE FLOW OF DOCUMENTS AND FUNDS.
B KEEPS ALL PARTIES INFORMED OF PROGRESS.

B RESPONDS TO THE LENDER'S REQUIREMENTS.

B SECURES ATITLE INSURANCE POLICY.

@ OBTAINS APPROVAL OF REPORTS AND DOCUMENTS FROM ALL PARTIES.
B PRORATES AND ADJUSTS INSURANCE, TAXES, RENTS, FEES, ETC.

@ RECORDS THE DEED AND LOAN DOCUMENTS.

B KEEPS TRACK OF AND HOLDS ONTO MONEY OWED & MONEY DEPOSITED.

24
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UP FRONT COSTS

-Lender: Appraisal, Title and Credit Report-
-Earnest Money-
-Home Inspection-

CLOSING COSTS
-1/2 of the Escrow Fee-
-Proration of Utilities-
-Proration of Taxes and Insurance-
-Funding for Reserve Account-
-Homeowner Association Transfer Fees-
-Down Payment-
-Survey Fee (if applicable)-

-Recording Fees-

COMMONLY 2% OF THE TRANSACTION COST




Morgan Elton - Insurance Agent

Work: 360-755-1395 Cell: 360-873-7530
EML: morgan.eltonecountryfinancial.com
127 E Hazel Ave, Burlington, WA 98233

Lisa Weaver -Farmers Insurance

Cell: 360-663-4400

EML: trena.lweavereFarmersagency.com

2021 E College Way #104, Mount Vernon WA 98273

Karmart Insurance - Josh Isenhour

Cell: (360) 399-7507
EML:Joshisenhoureallstate.com
660 Auto Blvd, Burlington, WA 98233
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SKAGIT COUNTY UTILITIES TO CONTACT

Your escrow agent will prorate any utility bills on your new property. However,
it is always wise to contact these utilities to make sure that they have your
name on file for any future billings after you move in. Sellers do not take kindly
to receiving bills after they have moved! And, you do not want to have service
inexplicably cut off when you least expect it.

EWER ARBAGE
Anacortes (360) 293-1909
Big Lake (360) 422-8373
Burlington (360) 755-0531
Concrete (360) 853-8401
La Conner (360) 466-3933
Mount Vernon (360) 336-6218
Sedro Woolley (360) 855-0929

(

Water/Waste  (360) 466-4443
Water ext 206

Waste (360) 757-4068
Management

WATER

Anacortes (360) 293-1909
Concrete (360) 853-8401
La Conner (360) 466-3933
Skagit PUD #1  (360) 424-7104
Snohomish PUD (425) 783-1000

A POWER

Cascade (888) 522-1130

Natural Gas
Puget Sound  (888) 225-5773

Energy
Snohomish PUD (425) 783-1000

PROPANE
AmeriGas (360) 424-6119

Northwest (360) 424-4471
Propane
Skagit Farmers (360) 757-6053

VanderYacht  (360) 757-5550

PHONE

Comcast (888) 266-2278
Frontier (877) 462-8188

Verizon (360) 757-1308

Frontier (866) 928-3123

CABLE & INTERNET

Comcast (888) 266-2272

Clear Com (360) 854-7811

DirecTV (360) 424-2171
(

Wave Cable 866) 928-3123

SCHOOLS
Anacortes (360) 293-1200
Burlington (360) 757-3311
Concrete (360) 853-8141
La Conner (360) 466-3171
Mount Vernon (360) 428-6110

(

NW Career & 560) 848-0706
Tech
NW Ed. Services (360) 299-4000

Sedro Woolley (360) 855-3500

Skagit Valley  (360) 416-7600
College

VEHICLE LICENSING

Mount Vernon (360) 336-9343
AMS| (360) 419-9986
Sedro Woolley (360) 855-1162

DRIVERS LICENSING
Anacortes (360) 588-0508
Mount Vernon (360) 416-7563

MISCELLANIOUS

Voter (360) 336-2305
Registration

Island Hospital (360) 299-1300
Island Hospital (360) 424-4111

Poison Info (800) 222-1222
Center




WHATCOM COUNTY UTILITIES TO CONTACT

ISLAND COUNTY UTILITIES TO CONTACT
https://www.ohsd.net/Page /6907 Boundary Map

SNOHOMISH COUNTY UTILITIES TO CONTACT

SEWER & GARBAGE

Bellingham

Coupeville
Arlington
Stanwood
Camano Island

Qak Harbor

WATER

Whatcom

Island

(360) 778-8000

(360) 678-5701
(800) 592-9995
(800) 592-9995
(800) 592-9995

(360) 279-4500

(360) 384-4288 x 27

(360) 679-733]

Snohomish PUD (425) 783-1000

GAS & POWER

Cascade
Natural Gas

Puget Sound
Energy

(888) 522-1130

(888) 225-577%

Snohomish PUD (425) 783-1000

PROPANE
AmeriGas
Northwest

Propane
Skagit Farmers

VanderYacht
PHONE

Comcast
Frontier
Verizon

(360) 424-6119
(360) 424-4471

(360) 675- 2277
(360) 757-5550

(888) 266-2278
(877) 462-8188
(360) 757-1308

ABLE & INTERNET
Comcast (888) 266-2272
Ziply (866) 699-4759
DirecTV (360) 424-2171
Astound (800) 427-8686

SCHOOLS
Bellingham (360) 676-6400
Meridian (360) 398-7111
Mt Baker (360) 383-2000
Ferndale (360) 383-9200
(360)
)

Qak Harbor 360) 279-5000
Snohomish (360) 563-7300

Shoreline Community College
Everett Community College
Edmonds Community College

University of Washington -Bothell

VEHICLE LICENSING

Camano Island (360) 387-4700
Oak Harbor (360) 679-7368
Snohomish (360) 679-7368

DRIVERS LICENSING

Whatcom (360) 778-5100
Island County  (360) 902-3900
Snohomish (360) 778-5100

MISCELLANI

Voter (360) 336-9305
Registration

Island Hospital (360) 299-1300
Island Hospital (360) 424-4111

Poison Info (800) 222-1222
Center
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(] VALID PHOTO IDENTIFICATION
Two forms of identification are typically required at closing, including one of the following:

» Valid U.S. driver's license or non-driver ID

» Military ID

» Valid Canadian or Mexican driver's license issued by the Official Agency
» Current United States or Foreign Passport

Foreign Passport must have been stamped by U.S. Immigration and Naturalized Service

(] WIRE TRANSFER
In the event you are required to bring funds to closing, please contact us for bank routing

instructions to wire the funds. If you will be bringing a proceeds check from another settlement,
please contact escrow company to verify the acceptance of those funds - they do not
automatically accept all checks types.

Note: If you receive an e-mail or any other communication that appears to be generated from
your agent, or your escrow company that contains new, revised or altered bank wire instructions,

consider it suspect and call your agent at a number you trust immediately.

BANK WIRE INSTRUCTIONS DON'T COMMONLY CHANGE.

G HAZARD INSURANCE POLICY AND PAID RECEIPT

A hazard policy, also known as homeowner's insurance, with the lender designated as the

insured holder of the mortgage, is required on most loans. Evidence of hazard insurance,
including a paid receipt, must be provided prior to closing.

() ALL PERSONS WHO HOLD TITLE TO THE PROPERTY OR WHO WILL BE PURCHASING THE
PROPERTY MUST ATTEND CLOSING TO SIGN DOCUMENTS
State-specific laws may require the spouse of the parties in title, even though their name does

not appear on the deed, to sign certain documents when obtaining a mortgage. If anyone is
unable to attend closing, contact the escrow company to arrange a Power of Attorney, Mobile

Notary or closing by mail.




Closing is the final step for you to become the legal
owner of your home. You will take a final walk-through
just before closing to assure that negotiated work has

been completed and everything is in working order.

The closing process itself requires a lot of paperwork

and patience. Be prepared with your government issued
photo ID, cashier's check and any other documents
required by the title company or loan officer.

Don't forget to re-key all the locks and change the
garage door opener code when the property is
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Spring Upkeep Tips

. » Inspect roofing for missing, loose, or damaged shingles and leaks.
F\ e Change the air-conditioner filter.
?,4 ¢ Clean window and door screens.
. e Polish wood furniture and dust light fixtures.
Lo e Refinish the deck.
 Power-wash windows and siding.
e Remove leaves and debris from gutters and downspouts.
» Replace the batteries in smoke and carbon monoxide detectors.
e Have a professional inspect and pump the septic tank.
¢ Inspect sink, shower, and bath caulking for deterioration.
¢ Vacuum lint from the dryer vent.
¢ Inspect chimney for damage.
« Repair or replace caulking and weather stripping around windows, doors,
and mechanicals.

. * Remove the insulation from outdoor faucets and check sprinkler heads. [_*_-:
e Have air-conditioning system serviced.

g e Drain or flush the water heater. K
i e Fertilize your lawn. K
: v\ﬂg

Summer Upkeep Tips G

-

* Remove lint from inside and outside washer hoses and dryer vents. %
* Clean kitchen exhaust fan filter. I‘g‘
3

5
=

* Clean refrigerator and freezer coils and empty and clean drip trays.

* Check the dishwasher for leaks.

¢ Check around kitchen and bathroom cabinets and around toilets for leaks.
© * Replace interior and exterior faucet and showerhead washers if needed.
";ﬁ e Seal tile grout.

~* Prune trees and shrubs.

]

L
X
i,:rr * Oil garage-door opener and chain, garage door, and all door hinges.
t

i

¥

MEMIWW LR oy NG AE A



PFLA ” L R

all Home Upkeep Tips

 * Rake leaves and aerate the lawn.
Have the forced-air heating system inspected by a professional. Schedule an inspection
in
late summer or early fall before the heating season begins.
Check the fireplace for damage or hazards and clean fireplace flues.
Seal cracks and gaps in windows and doors with caulk or weather stripping; replace if
J needed

* Swap old, drafty windows for more energy-efficient models.

* Touch up exterior siding and trim with paint.

* Inspect roofing for missing, loose, or damaged shingles and leaks.

* Power-wash windows and siding.

* Remove leaves and debris from gutters and downspouts.

* Mend cracks and gaps in the driveway and walkway.

* Drain and winterize exterior plumbing.

* Have your fireplace professionally inspected.

¢ Tune-up major home appliances before the holidays. J

* Repair or replace siding.

* Replace the batteries in smoke and carbon monoxide detectors. Install a smoke detector

on every floor of your home, including the basement.

¢ Clean the carpets.
Clean window and door screens.
* Vacuum lint from the dryer vent.
* Inspect exterior door hardware; fix squeaky handles and loose locks. f 4
* Check for frayed cords and wires.
* Drain and store hoses, and drain in-ground sprinkler systems. .
* Wrap insulation around outdoor faucets and pipes in unheated garages.
Check the water heater for leaks.

i
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Winter Home Upkeep Tips

Cover your air-conditioning unit.

Check the basement for leaks during thaws.

Inspect the roof, gutters, and downspouts for damage after storms.

Vacuum bathroom exhaust fan grill.

* Vacuum refrigerator and freezer coils and empty and clean drip trays.

..,*‘ — t\.r

. * Clean drains in sinks, tubs, showers, and dishwashers.
B Rl ! . . A .| N







DiAnn is the best out there! My husband and | are first-time home buyers and we have had the priviledge
of working with DiAnn for this awesome experience. We were anxious to find a place to call home before
winter really set in and before the birth of our son. Since day one DiAnn proved that she was there for us
but also that she really cared for us as people- not just a house sale. She was knowledgeable and kept us
in the loop at all times, and she would always find answers to any questions we had. DiAnn went above
and beyond her duties as our agent. We're so happy to say that we closed on our new home and are
moved in before Christmas! | would recommend DiAnn in a heartbeat.
— 88rachelml

DiAnn Sager went above and beyond when helping us sell our house and property. She was always quic
to respond to and address any of our questions or concerns thoughout the whole process. Since we were
moving out of state she also found another great agent to help us in the area we moved to. If | were to
buy realestate in Washington again | would not hesitate to go to DiAnn for help. | highly recommend
working with DiAnn Sager for your realestate needs.

— jeepinhans

DiAnn did a great job for us! We listed our home with her and had two offers in two days! We then
purchased a home with her help. We had not bought or sold a home in 27 years and she did a great job
guiding us through the entire process. Highly recommend DiAnn!

— beckys3cs

| highly recommend DiAnn Sager with ReMax Anacortes. DiAnn led us through our land purchase process
without missing a beat. She knows the area well and provided details of building requirements (county,
tribe, HOA, utilities) so that in the end we were very comfortable moving forward with our purchase. She
kept the ball rolling from start to finish with an enthusiastic spirit, and was quick to respond to any
questions. Two big thumbs up!
— T Belnick

Outstanding and Beyond Expectations. DiAnn is an agent who will go beyond your exceptions. She will
work around the clock to serve you honorably as you deserve, She makes your concerns and desires hers
and will work until she figures them out for you, she went as far as helping me make sure a few items
were sell ready. Her work ethic and attention to detail is fantastic. My next transaction would also be with
DiAnN.

— 2009%eaviles













